


When you talk about life -long 
partnerships one need to look no further 
than the life of Kay and Ron Anderson. I 
have heard it said that behind every 
great man you will find a strong women. 
That is so true with Kay.  

It saddens us to hear of her passing (See page 6).  Our 
prayers are with Mr. Anderson and his family.  

 

March is when Circulation Directors and Managers walk 
down to the Publisherôs office requesting that the 
company pay for a business trip to the circulation 
sectional meetings held around the country. The trend 
the last few years has been for Publishers to tell them to 
keep walking. We would like to encourage Publishers to 
rethink this decision. For the few hundred dollars in 
expense, you will recoup your investment several times 
over in new revenue or expense saving ideas.  

These organizations are all well managed and the 
meetings are not social gatherings. They are learning 
and growing opportunities. If your newspaper will not 
spring for the cost of these opportunities, we would like 
to encourage you to invest in yourself.   

Some of the circulation professionals that are 
subscribers to LMCIS have made the decision to pay for 
their subscription to our publication out of their own 
pocket when their shortsighted publisher told them to 
cancel. We would like to applauded those that are now 
paying for our publication on their own and thank you 
for this great testament of our value. These subscribers 
made this decision because they feel we are an 
important part of their success.  

Yes, we know business is tough, but we have got to 
return to looking long -term instead of month -to-month. 
If your newspaper chooses to not invest in our greatest 
resource (People) invest in yourself.  

The newspaper industry is starting to see a small tick 
upward, but as Bob Bobber says in his column this 
month, we are not ready to get too excited until bottom 
lines are being met because of revenue increases and not  
just expense cuts.  
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If I had my life to live over, I would start 
barefoot earlier in the spring  and stay that 
way later in the fall. I would go to more 
dances. I would ride more merry-go-rounds. I 
would pick more daisies.ò ð Nadine Stair 

Looking for a Single Copy Manager  
The circulation department of The Bulletin, a family owned 
newspaper located in Bend, Oregon, is seeking someone with 
newspaper experience to become our Single Copy Manager.  This 
position is a mid -level management position that requires the ability 
to deal equally well with both employees as well as independent 
contractors. Field work is involved requiring the ability to build 
rapport with existing news dealers while opening up new accounts.  
Also required is the conversion of existing newspaper vending 
locations to news dealer accounts.  Ideal candidate will be able to 
analyze reports to improve sales while reducing unsold copies and 
preventing sell-outs at existing newspaper locations.  Candidate 
must posses expertise in securing new locations while monitoring 
and taking action regarding the collection aspect.  PBS and/or 
Bellatrix experience is a plus. 
Tasks also include the ability to work on and relocate our newspaper 
vending machines while insuring our news dealer locations have 
prominent positioning and signage.  
This is a challenging position with an opportunity for advancement 
for a results oriented individual.  Please send your resume to:  Keith 
Foutz, Corporate Director Circulation & Operations, PO Box 6020, 
Bend, OR 97708-6020 or kfoutz@bendbulletin.com   No phone calls 
please. 
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ñTo quote a great circulation guy 
we knowé ñOnward and upwardò! 

 

Cutting Edge Training and  
Development Material 

8-Skills of a Successful  
Single Copy, Home Delivery 
and Customer Service 
Manager. Plus proven tips for 
a successful Circulation 
Director. 
 
 
 $69.95 Each Plus $4 shipping 

and handling if sold separately  
Or  

Get all FOUR 8-Skills for  
the Low Price of $249  
and we will pay the  

shipping and handling..... 
 

Call 256-757-6849 or email us 
today clearn2007@yahoo.com  
$69.95 Each Plus $4 shipping 

and handling if sold separately  
 

Visit us online for more 
information 

 

www.circulationidea.com  


